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The inexperi- 
enced is like- 
. ly to pick up 
the first wrench that 
comes to hand,—in¬ 
stead of being careful to 
select “Coes.” 

When you’re buying wrenches 
it pays to take the advice of the 
older men,—if you haven’t had 
experience yourself. They’ll 
tell you that “Coes” quality 
is worth paying for. It means 
long, reliable service and high¬ 
est ultimate economy. Thirty 
per cent greater strength is what 
“Coes” quality means in figures. 

In the “Coes” wrench there’s 
strength, but no clumsiness,— 
individuality without freakish¬ 
ness. In short, it is The 

Wrench Par Excellence !! 

Warranted—inspected (the “Coes” kind 
of inspection). You don’t have to 
“land” customers for this wrench,—a 
wrench user will recognize its superi¬ 
ority at a glance. 

At all good dealers 
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MECHANIC USES A 

WRENCH 


You can buy the “Coes” Wrench S 
as you would Government Bonds— ^ 

without fear of depreciation or deteri¬ 
oration,—without the need of special 
sales,—always having a steady demand 
at the full list price. 

Satisfied customers are assured, also 
satisfactory profits; because “Coes” are 

Thirty Per Cent 
Stronger,— 

and your customer knows it. It’s this truth 
that sells more “Coes,” —that proves such a 
wonderful trade builder,—that carries the 
world’s witness of Wrench Perfection! 

A Million and More Is the 
Annual Output!! 

May we send our wrench book ? 

COES WRENCH CO., W0 S ER 

ArpvTQ*/ J. C. McCarty & Co., 21 Murray St., New York 
AuiUMis.^ John H.Graham & Co., 113 Chambers St.,New York 
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